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hours

1. 2P RG] AR
(financial planning process)

1-]- F#(1 hour)

A ZRARFIPE s JIEHRE

B.

(purpose ~ rewards and the financial planning
environment)
TL 4 R3] 09 3¢ (steps)

1) 2+ & 2 20 B AR BE eBl 1%
(establlshlng client-planner relationships)

2) WEESFH > A TBMp REY Y
(gathering client data and determining goals &
expectations)

3) AR E P - R IRE AT R
(evaluating general financial status and special
needs)

4) JHTIEMALE - HEL P H
(developing and presenting the financial plan)

5 FZE“HEZMRHE Y 9> %
(implementing the financial plan)

6) I E EMRPEFRGFERE TP KRB L
(monitoring the financial plan)

2. A pAAxER £

¥7 35 & % %l (personal
financial statements &
budgeting)

2-]: F%(2 hours)

T % = P4 755k ;2 (measuring financial standing)
1) ¥ é_ foiE &

(the balance sheet)
2) fcipE %

(the income and expenditures statement)
FEs E 22k 232 R4 p R (defining financial goals)
TTEE PR AEIE Y (setting up a cash budget)
T fAR 3] (determining taxes & tax planning )




3 LT A2 E |A RAEFE2 L (the role of cash management
ELA in personal flnanC|aI plannlng)
(managing savings and B. ¥ L2 /idF A ¥ L (popular cash
other liquid assets) management tools)
1-]- (1 hour) C. # %% (savings program)
4, daE2E~ A M2 RG] A BEAREFF 1\ (buying or leasing)
(making housing and other | B. Bz 2 4% & %] (home purchase planning)
major acquisitions) C. % B F#2 %% % (home loans arrangement)
L} 5 (L houn D. 21 < gpi 12| (other big-ticket items)
5. % 2 g8 A Bz JAafrs e B (basic concepts of
(managing credit) credlt and obtaining credit through borrowing)
B. &+ gg & (credits and lines of credit)
P (1 hour) C. & 31t Tﬁ“ #1 2 (using consumer loans)
D. R Ax#gdl& i * g 12 (loan features and
managing the credit)
g m k2 g A. e s & g Fa 45 (basic insurance concepts and
(managing insurance needs) needs analysis)
B. « & &% (life insurance polices)
2/ ¥ (2 hours) C. ¥ & (health care insurance polices)
D. #2% %*% (property insurance polices)
7. L F2 g A LE B iE S PF (investing in stocks and  bonds)
(managing investment) B. 7% ;%_;k W %, (securities markets)
C.#4£ 2% 42 H s F1 L (buying mutual
2:] f (2 hours) funds, real estates, and other investments )
8. ¥k 2 B4 AMERY A. 3 k33| (retirement planning)
(retirement and estate B. i3k £ fri¥ k%2 (pension plansand retirement
planning) programs)
C. MA#E43] (estate planning)
P (2 hours) D. @7 (wills)
E. 32 (trusts)
F. j é_ ~ B 2 gL d] (estate and gift tax planning)
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